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Goodbye Winter, Hello Spring
As the cold winter weather makes way for
sunnier days, spring is a favourite time to
take your property to market. But how do
you make it stand out from the crowd?
It may just be the sense of possibility that
comes with the changing of the season,
or excitement in the lead up to Christmas,
but there’s something so appealing about
selling a property in spring. A favourite
time for vendors to sell, you’re likely to be faced with stiff competition. Here are
some tips for the spring selling season.
1. First impressions
Whether it’s a lick of paint on your front door or some statement pots either side
of it, first impressions really do count.

Welcome Julie Craig

Julie Craig is a high performing yet friendly
and approachable achiever who has worked
in senior sales, sale management, operations
and leadership roles in Australia and overseas
prior to joining the Southgate Real Estate
Team as a Property Sales Consultant.
Julie’s naturally strong Interpersonal
communication skills, excellent customer
service skills and ‘can do’ attitude has
allowed Julie to successfully help and assist
people achieve their goals over her last 10
years within the sales Industry. These skills
are essential within the Real Estate Industry
to make your selling experience smooth,
rewarding and a more enjoyable.
Julie’s skills, enthusiasm, dedication,
persistence, and sheer hard work will deliver
you a property sales result and an experience
that ‘delights rather than just satisfies’

2. De-clutter
It isn’t called a spring clean for nothing. Sort methodically through your home,
room by room, discarding clutter as you go.
3. Spring clean
While the light is very beautiful in spring, its brightness can emphasise less-thanclean surfaces. Polish your tapware, remove cobwebs, wash your windows inside
and out and dust your blinds.

Julie Craig
M 0412 590 502
E juliec@sgate.com.au

4. Accessorise
Whether you do it yourself or employ a professional, property staging is a proven
way to command a higher sale price. Replace old towels and throws with updated
versions in on-trend hues, or rent furniture, accessories and artwork, to create a
stylish feel inside that lures potential buyers.
5. Repairs and maintenance
Whether it’s that tap that’s been leaking for the past couple of months or some
touch up work that’s needed on the paint front, now is the time to get onto
repairs and maintenance around your home in anticipation of selling.
Source: realestate.com.au

S E R V I N G T H E S O U T H S I N C E 1976

Free No Obligation
APPRAISALS

Call 8386 2322
to arrange yours today!

MOANA

McL AREN VALE

1/1 G R I FFI T H S D R I V E

17 8 M A I N R O A D

8386 2322

8323 9333

RLA496

real estate

What is your
home worth in
todays market?

Quarterly results
SUBURB

SALES 2Q 2015 MEDIAN 2Q 2015 SALES 2Q 2016 MEDIAN 2Q 2016 MEDIAN CHANGE

Aldinga Beach

59

$325,000.00

62

$343,000.00

5.5%

Christie Downs

12

$262,500.00

25

$265,000.00

1.0%

Christies Beach

28

$333,750.00

30

$340,000.00

1.9%

Maslin Beach

5

$365,000.00

9

$380,000.00

4.1%

McLaren Flat

5

$545,000.00

2

$615,000.00

12.8%

McLaren Vale

11

$377,000.00

10

$407,500.00

8.1%

Moana

17

$425,500.00

20

$407,500.00

-4.2%

Old Noarlunga

5

$367,000.00

7

$305,000.00

-16.9%

Port Noarlunga

12

$383,500.00

14

$392,625.00

2.4%

Port Noarlunga South

11

$382,500.00

20

$404,000.00

5.6%

Port Willunga

10

$347,500.00

13

$305,000.00

-12.2%

Seaford

21

$352,000.00

12

$328,500.00

-6.7%

Seaford Meadows

34

$310,000.00

18

$389,000.00

25.5%

Seaford Rise

30

$372,500.00

25

$385,000.00

3.4%

Sellicks Beach

17

$344,000.00

17

$310,000.00

-9.9%

Willunga

15

$425,000.00

11

$460,000.00

8.2%

Market Update
Over the last 12 months Australian property prices continued to increase strongly in Sydney and Melbourne, decrease in Perth and
Darwin and grew slowly but steadily in Brisbane and Adelaide.
Locally, in all but 13 of the 16 Southern suburbs shown above, properties sold for more than they did last year or than in the previous
month, e.g. The sale price of property in Old Noarlunga was 28% higher than last quarters result.
August saw a second interest rate cut announced for 2016 which brought interests rates to their lowest level since 1960. This made
property more affordable and helped to drive up demand and prices paid by buyers.
Top finance industry advisor and research firm CoreLogic RPData suggest the current positive trend in price growth is likely to
continue and we agree, especially as with the onset of Spring’s warmer, sunnier weather we are already seeing a sharp increase in the
number of buyers attending opens and making enquiries.

Can you help these “Hot Buyers”?
Alison is looking for a new house up to $300,000 in Aldinga Beach
Contact: Andrew Milne 0420 672 232
2 developers are looking for 3 corner sites or wide frontage properties
in Port Noarlunga, Christies Beach or Christie Downs from $300,000 to
$500,000+. With or without house in any condition.
Contact: Frans Lems 0404 099 742
Mr Randall looking for a 3 or 4 bedroom home on large allotment on the
beach side of commercial road in the Southern suburbs. Up to $500,000
Contact: Derek Sobkowiak 0424 154 052
Kirsty looking for 4 bed, 2 bath, Christies to Aldinga up to $380,000
Contact: Julie Craig 0412 590 502
David looking for 3 Bed, 2 Bathroom, double carport, double storey if
possible, looking in the Port Noarlunga area, up to $520,000
Contact: Julie Craig 0412 590 502
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