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Be a Winter Winner
A little known reality worth factoring in if you are looking to buy or sell is that
the number of properties on the market in winter tends to be a lot lower than
in other months BUT the number of buyers tends to remain about the same.
A review of Southgate Moana and McLaren Vale data shows that buyer
enquiries regardless of season vary approximately 10-15% from month to
month. So in most cases people selling their homes in winter tend to have an
advantage over those selling during busier ‘listing’ periods like spring as there
are a lot less properties competing for the attention of buyers.
Another benefit of winter is the chill and occasional rain does tend to filter
out property ‘tourists’ in favour of ‘serious buyers’.
So if you’d like your property sold sooner rather than later; winter may be
something to embrace rather than avoid. Presenting a property for sale in
winter doesn’t suit all properties but it may suit yours.
For some no obligation advice about the best time to sell your property based
on its style, location, market conditions and most importantly of all, ‘your
goals’, call your local Southgate property consultant.

Wanted - Sales Consultants
If you have ever considered a starting a new career in real estate sales or improving
an existing one, now is the time to investigate.
Southgate Real Estate, the south’s oldest, most innovative and successful
independent coastal & country real estate specialist is expanding.

Welcome Back Kevin

After 8 years away gathering experience in
senior leadership roles with international
property
and
national
retirement
organisations, Kevin Magee has returned
to his role of Southgate General Manager
with extensive real estate development,
marketing, management, customer service
and retirement living skills that will greatly
benefit Southgate customers and the group’s
scheduled 2016 expansion.
“I grew up in our state’s great southern
region, it’s my favorite part of the world.
I love the area, the people and the chance
to work again with a great team to ensure
southern residents receive the best real
estate service, experience and results in
Australia; all delivered by a local business,
employing local people who focus on
achieving the customer’s goals as their first
priority.
Southgate’s team, practices and customer
results saw Southgate win the ’SA Small
Business of the Year Award’ and the ‘Prime
Minister’s National Employer of the Year
runner-up Award’ when I was last part of the
team. On returning I’ve found the team in a
better position than ever before and ready
for expansion”.
We have exciting times ahead and one of my
first jobs is finding more sales staff to join us
in expanding this great local business!”

New team members will enjoy uncapped earnings, award winning training,
ongoing mentoring and support.
Previous real estate sales experience is desirable but not essential. To apply email
your cover letter and resume to sales@sgate.com.au by 31/07/16
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Quarterly results
SUBURB

SALES 1Q 2015 MEDIAN 1Q 2015 SALES 1Q 2016 MEDIAN 1Q 2016 MEDIAN CHANGE

Aldinga Beach

63

$333,000.00

65

$358,000.00

7.51%

Christie Downs

18

$239,000.00

21

$272,000.00

13.81%

Christies Beach

23

$305,000.00

29

$345,000.00

13.11%

Maslin Beach

5

$424,707.00

8

$498,700.00

17.42%

McLaren Flat

7

$485,000.00

6

$385,250.00

-20.57%

McLaren Vale

11

$465,000.00

13

$429,000.00

-7.74%

Moana

12

$390,750.00

12

$488,500.00

25.02%

Old Noarlunga

7

$582,500.00

10

$319,000.00

-45.24%

Port Noarlunga

16

$376,000.00

21

$355,000.00

-5.59%

Port Noarlunga South

10

$450,000.00

14

$381,000.00

-15.33%

Port Willunga

17

$330,000.00

7

$310,000.00

-6.06%

Seaford

17

$326,000.00

18

$328,000.00

0.61%

Seaford Meadows

16

$380,000.00

39

$372,500.00

-1.97%

Seaford Rise

24

$406,250.00

33

$415,000.00

2.15%

Sellicks Beach

18

$291,250.00

13

$340,000.00

16.74%

Willunga

10

$447,500.00

11

$423,000.00

-5.47%

Market Update
In the local Southern Suburbs property results for the quarter varied widely from
those of the broader Adelaide property market, showing why it can be helpful
to review local results and with a local property consultant before making a
decision. This is especially recommended in areas such as Old Noarlunga, Port
Noarlunga South, McLaren Flat, Maslin Beach and Willunga as the comparatively
low amount of properties sold during a quarter in these areas means a few ‘odd’
sales can result in the ‘numbers’ in price change results failing to tell the full story
of local market conditions.
Source: Core Logic RP Data June 2016
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Greater Metro Median House 12 Month
Area
Price
Price
Sydney
$
890,000 13.10%

Days on
Market
39

Melbourne
Brisbane
Canberra
Hobart
Adelaide

$
$
$
$
$

650,000
504,500
625,000
360,000
445,000

13.90%
7.10%
5.70%
6.10%
3.90%

36
51
55
50
47

Darwin

$

570,000

-3.50%

97

Perth

$

520,000

-4.20%

62

W H AT ’ S T H E C U R R E N T VA L U E O F YO U R P R O P E R T Y ?
THINKING OF MOVING? NEED MORE SPACE? WANT TO DOWN SIZE?

Book a “Free Appraisal” on your current property and receive
great advice and go into the draw to WIN
a Romantic Retreat for two at

Package includes:
Overnight accomodation for two
Two course dinner & continental breakfast
in the renowned Serafino Restaurant
To enter book your appraisal before 30th September 2016
and mention “Serafino” when you book
* Terms & conditions apply. Enquire at office for further details.
Results will be published in the Southern Times Messenger in October 2016.

